
COMPANY OVERVIEW
Denvir Enterprises is a multi-line agency representing vendors in 
the interior design & architecture industries. We connect you with 
commercial grade vendors while placing an emphasis on both 
customer service and the client experience. DE takes 
sustainability very seriously, and it is thus interwoven into our 
brands’ material sourcing and manufacturing practices from the 
beginning, not as an afterthought. The DE family brings you 
commercial products that will outlive trends and will not end up on 
a curb or in a landfill. 

DIFFERENTIATORS
● Contract quality & sustainable furniture, accessories, 

lighting, and sound absorption products 
● Ship world-wide
● Quick lead-time: all items can ship in 2-3 months
● 5/9 vendors are minority or women owned
● 8/9 vendors are based in the United States, 7/9 are based 

in California, 4/9 are based in Los Angeles
● Custom capabilities at scale  in metal, wood, and 

upholstery +

VISION STATEMENT
Denvir Enterprises is the multi-line agency you’ve been waiting for. 
With a mind to shake things up, DE endeavors to bring you 
sustainable, commercial products sourced from vendors looking to 
do things differently, and to have fun while doing it. Come for the 
products. Stay for the experience. 

CLIENTS PAST PERFORMANCE & MANAGED PROJECTS

    

EXPERIENCE
● 10 years of experience in furniture, interior 

design, and sales

BUSINESS STRUCTURE
● LLC - Limited Liability Corporation
● DUNS 036930582

CERTIFICATIONS
● NGLCC — National LGBT Chamber of 

Commerce #19295
● California DGS SBE #2022172
● City of Los Angeles SBE #111119
● CPUC - Supplier Clearinghouse #20954145

NAICS CODES
● 337214 - Office Furniture (except Wood) 

Manufacturing
● 337211 - Wood Office Furniture 

Manufacturing
● 442110 - Furniture Stores
● 337125 - Household Furniture (except Wood 

and Metal) Manufacturing

CONTACT INFORMATION         
Emma Holland Denvir, Owner

Denvir Enterprises
1349 N Ave 46
Los Angeles, CA 90041

Direct:    (202) 302 - 7912
Email:     emma@denvirenterprises.com
URL:       www.denvirenterprises.com 
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Case Study #1
Project: Various
Purchased by: CRI-SF
March 2018 - August 2019: $411,436.26

After my first year of strong client relations and 
project management, CRI purchased over 250K 
worth of furniture for Indeed’s new Austin HQ as 
well as other Indeed locations in California. 

Case Study #2
Project: Various
Purchased by: One Workplace
March 2018 - August 2019:  $343,878.35

Under my lead, Hem quickly became one of One 
Workplace’s Tier 1 suppliers. I established a strong 
relationship with the Head of Procurement for One 
Workplace and managed projects for end-clients such 
as Google, Knotel, Facebook, and Dropbox. I 
collaborated on events with both One Workplace and 
their partner company, Two Furnish.  

Case Study #3
Project: Various
Purchased by: MG West
March 2018 - August 2019:  $193,817.15

I worked closely with senior management at MGW to turn 
around projects on tight timelines (sometimes in as little 
as 2 weeks) for clients such as Twitter, Shack15, 
Samsara, and Uber. I established such a close 
relationship with MGW that we hosted a pop-up at 
MGW’s office for 6 weeks. 

Case Study #4
Project: Various
Purchased by: KBM-Hogue
March 2018 - August 2019:  $158,796.55

KBM-Hogue loved complicated orders and it became 
common for me to work closely with their team on 
fulfilling intricate sofa specifications with custom parts 
and spatial layouts. I worked with KBM’s team on some 
of their biggest projects: Google, Coinbase, Crunchy 
Roll, and ZenDesk.

Case Studies
During my time as the Head of US Business Development for Hem, I brought in 1.7M in sales in 17 months. I 
personally project managed the majority of these orders, ranging in size from 1K to 250K. I not only managed our key 
accounts but also brought in new clients. Below are four case studies from my time at Hem prior to launching Denvir 
Enterprises. Each of the firms below purchased furniture, accessories, and lighting directly from me repeatedly and 
relied on me to ensure all ordered furniture arrived on time. My strong customer service skills and my ability to 
problem-solve ensured each of these clients became a repeat customer during my time at Hem. Hem, in return, 
became a go-to partner for these companies and was specified on projects all over the country. 




